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NACS Can Help You

Stay abreast of trends in
the collegiate marketplace
from the industry’s
foremost expert. Build your
business strategies
on research you can trust.
Find all the tools and
solutions you need for
success. Join the largest,
most influential, and most
trusted association
in collegiate retailing—the
National Association
of College Stores.

Visit www.nacs.org
and click on
“Become
a Member.”

Professional Development

Chart your own professional course.
Take advantage of unmatched
educational opportunities that help
you do your job better:

® Preparation for achieving your
Certified Collegiate Retailer
(CCR) professional designation

e Networking opportunities

* Conferences and institutes
throughout the year—grants
available

¢ Engaging online courses build
skills and produce results

e Discussion lists to exchange ideas
and find solutions by connecting
with industry colleagues

Marketing Materials

Plan your strategy based on the actual
wants, needs, and preferences of today’s
college students:

¢ Free, downloadable posters
and ad slicks

e New! Campus relations toolkit
and outreach tools

e Online guide to communicating
your store’s value

Christina Hart

Campus Auxiliary Manager

Highlander Bookshop

St. Louis Community College at Forest Park
St. Louis, MO

Savings on Shipping
Take control of shipping costs through

PartnerShip, NACS Discount
Shipping Program:
e Average NACS Member saves
$12,172* per year
e No minimums, risk-free

¢ Free for all full store members,
regardless of store size

CAMEX: Educational and
Buying Opportunities
Attend CAMEX (Campus Market Expo),

the industry’s premier trade show and
educational event:

e More than 90% of attendees said
they saved their store money by
buying at CAMEX

e Nearly 99% said the products at
the show were relevant to their
purchasing needs

® More than 100 educational events
specific to collegiate retailing

e Consistently ranked as one of the
nation’s top 200 trade shows

*Full store membership with participation in PartnerShip program.



One-Stop Shopping

Our world-class distributor of
merchandise programs and books,
NACSCORP, has 1.5 million books
from 15,000 publishers:

e Huge title selection and margin-
boosting products like DVDs,
calendars, and seasonal merchandise

e Consolidated orders, returns, credits,
and no minimums

e Value-packed services for easy and
safe product sourcing

Solutions at The NACS Store

One call, one complete resource:

e Merchandising display aids,
posters, and fliers

e Whole spectrum of
operational supplies

e Employee training videos
and handbooks

“The dollar savings on orders placed
at CAMEX is worth the cost of
attending. The non-quantifiable
value is also huge. We always see a
lot of new products and get countless

ideas from our peers.”

K.C. Schaefer

General Merchandise Manager
Washington and Lee University Store
Lexington, VA

Savings on Business Services

Benefit from reduced prices on a range
of services through NACS’ Business
Partner Programs:

e Health insurance

¢ Credit card processing

¢ Vending machines

e Security and anti-theft devices

¢ Brand and mobile marketing
(and more)

Information You Need

Monitor and understand the digital deliv-
ery environment with the help of our many
resources, educational programs, and
publications. NACS, the leading industry
authority on the digital content market,
will guide you to success!

Required Reading for Collegiate Retailers:

e Campus Marketplace e-newsletter
arrives every Friday and keeps you
up-to-date on the industry.

e The College Store magazine
highlights successful practices
and emerging trends, and
gives exceptional access to new
vendors and products for the
college market.

NACS is your one-stop,
full service resource
for new products and
promotions, market
research, industry and
technology updates, and
product distribution.

Building a Better Tomorrow

Volunteer to Connect, Grow, and
Succeed in the collegiate retailing
industry and be part of the groundwork
for a vibrant and successful association.

Keep our industry strong for years to
come through the philanthropic arm,
the NACS Foundation:

¢ Provides grants for members to
attend CAMEX, for online courses,
institutes, and other programs

¢ The industry’s only charitable
resource and a provider of
valuable industry data through
research projects

Tina Cleveland

Director of Bookstore Operations
Harvard-Westlake School

Los Angeles, CA

WWW.Nacs.org



NACS Can Help You

Why Does NACS Help?

The National Association of College
Stores (NACS), the leading advocate
and resource for collegiate retailers,
provides premier programs and services,
and facilitates strategic partnerships to
advance the industry and enhance the
campus experience.

“Without NACS, I would

not feel connected to the

real world of ‘retail’ and the
professionalism of the industry.
Being able to talk with larger
colleges keeps us on a level
playing field and abreast of
what’s going on in the industry.”

Cheryl Craft

Director, Principia Bookstores
The Principia School and College
Elsah, IL

What Qualifies NACS to Help?

Since 1923, the National Association
of College Stores has provided a voice
for the collegiate retailing industry.
NACS was founded by a group of 24
college store managers who recognized
the value of sharing information and
experiences with their peers, and taking
an active stand for the industry on
critical issues. Today, NACS continues
to dedicate its support to the thousands
of college stores and vendors it now
counts as loyal members—helping them
connect, grow, and succeed.

“As someone new to the
industry, I appreciate all

of the resources available

through NACS.”

Tara Johnson

Assistant Textbook Buyer
Chaffey College Bookstore
Chaffey Community College
Rancho Cucamonga, CA

Visit www.nacs.org and click on
“Become a Member.”

National Association
of College Stores

Or contact NACS Membership at (800) 622-7498;
Lynn Kovach, ext. 2348 or Lanie Richardson, ext. 2359;
e-mail membership@nacs.org.

Why Join NACS?

offers you diverse opportunities to
enrich your career, save money on
services, build community, and increase
your store’s reach on campus—as well
as increase your bottom line. Join

us and more than 4,300 members
across the U.S. and Canada who are all
working toward the same goal: a thriving
collegiate retailing industry.

CONNECT | GROW | SUCCEED

MB.022.06.08






